
                     July, 2019 

Dear Springfield/Westwood, Beacon Hill Area Resident, 

 In 1988 there were an astounding 45 homes sold in our 
Springfield/Westwood community, by far the most ever during my 37 
year arc in writing this newsletter.  I lived through that market and while 
it was exhilarating, it was also exhausting.  We aren’t quite at those lofty 
numbers, but there have been a very impressive 19 sales in the 
neighborhood in the first half of 2019.  That’s a “wow” number when 
you consider that next door Wood Acres has only had four sales all year. 
Springfield is 1/3 larger but that hardly accounts for the disparity.  
 106 detached homes have settled in the 20816 zip code in the first 
1/2 of 2019, a pace that exceeds 2018 by about 10% and is more in line 
with the number of sales in the zip code in 2016 and 2017.  The 106 
detached sales this year does NOT include whatever sales might have 
taken place “off market-not in MLS”, and that is an ever developing 
sector of the marketplace.  It used to be that everybody was in MLS when they sold their house, with 
maybe a quiet sale or two along the way. Lord knows, over the years I have sold many Springfield/
Wood Acres homes that were never fully on the market.  But it seems to be happening across all price 
points these days and not just to builders or home remodelers.  Given the ‘arms race” that exists to 
prepare a home for sale and meet the expectations of the buying public with respect to presentation, 
some owners would rather just sell the house for less. In this way, they are not dealing with the agent 
recommended list of repairs, the ’interior staging” suggestions, and the parade of lookers coming to see 
the house.  Thus, while it still a small part of the market, there are more sales quietly taking place than 
ever before.  Every year, in January, I hunt the public records and dig up these transactions.  Last year 
there were about 20, it will be interesting to see how many have taken place in 2019.  Public records are 
slow to record transactions and therefore any search now would not be thorough.   
 
 As of this early July writing, there are currently 35 detached homes for sale in our 20816 zip 
code. That’s one more than this time last year.   Of the 35, only ten of them are priced under a million 
dollars.  17 homes are priced over $1,500,000, and five of those are priced over $2,000,000. Under the 
new tax code, the well off have more disposable income.  I had predicted that housing in our area over 
$1,8000,000+  or so was going to be healthy this year, and that seems to have been the case.  
 
 There are currently 220 detached houses for sale in Bethesda and Chevy Chase.  52 of them are 
new homes. That’s one in every four.  I think the new homes get noticed of course because of the 
knockdown activity and the jarring nature of the change people notice on their streets.  I have some 
owners say, “won’t my house just get knocked down?”, almost suggesting that every house seems to get 
knocked down in the best neighborhoods.  This is just not the case.  If your house is worth more than 
about 825K in our community, your house is NOT getting knocked down and a builder is not buying it.  
Under 825K, the chances a builder buys the home diminish if the lot is not exceptionally flat.  Builders 
are less inclined to build sub-level garages now than a decade or two ago.  Corner lots pose challenges 
and are often not as valuable.  If you are on a street with a double yellow line, builders are less inclined 
to consider the property.   
 We have had 10 knockdowns in the past year in Springfield, and another five are rising as we 
speak.  I observe with great interest the start and the finish of such projects.  There are winners and 
losers in this game and my impression is that the “winners” in the two most recent new home sales were 
the BUYERS, not the builders.  Take note of the list on page 4 and the bold properties: 
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 5605 Jordan Rd. 
List Price: $825,000 
Sold Price: $825,000 
Days on Market: 1 

 

 5409 Ridgefield Rd. 
List Price: $960,000 
Sold Price: $950,000 
Days on Market: 7 

 

 5807 Wiltshire Dr. 
List Price: $1,100,000 
Sold Price: 1,050,000 
Days on Market: 7 

 

 5801 Kirkwood Dr. 
Original List Price: $865,000 

Sold Price: $785,000 
Days on Market: 32 

 5801 Wiltshire Dr.** 
List Price: $949,000 
Sold Price: $925,000 

-$23,000 closing concession 
DOM: 38/Kevin Cullianane sale 

 5801 Marengo Rd.** 
List Price: $1,000,000 
Sold Price: 1,000,000 
Days on Market: 1  

Kevin Cullinane sale 

 5309 Briley Place 
Original List Price: $850,000 

Sold Price: $740,000  
Days on Market: 57 

 

 5818 Ogden Court 
Original List Price: $1,049,000 

Sold Price: $999,000 
Days on Market: 14 

 

5405 Christy Dr. 
Original List Price: $949,000 

Sold Price: $910,000 
Days on Market: 92 
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 5611 Marengo Rd.* 
List Price: $1,100,000 

Pending August Settlement 
Days on Market: 17 

*Matthew Maury sale 

 5706 Ogden Rd* 
 List Price: $1,125,000 
Sold Price: $1,130,000 

Days on Market: 6 
*Matthew Maury sale 

 5813 Ridgefield Rd. 
Original list Price: $1,824,900 

Sold Price: $1,650,000  
Days on Market: 461 

 

 5614 Knollwood Rd. 
 List Price: $1,095,000 
Sold Price: $1,075,000  
Days on Market: 12 

 

 5602 Kirkwood Dr.* 
List Price: $990,000 

Sold Price: $1,125,000 
Days on Market: 6 
*Matthew Maury sale 

 5985 Searl Terrace*** 
List Price: $965,000 

Sold Price: $1,010,000 
Days on Market: 3 

Bob Jenets/Stuart & Maury sale 

 5500 Ridgefield Rd. 
List Price: $1,100,000 
Sold Price: $1,065,000  
Days on Market: 15 

 

 

 5308 Briley Place 
List Price: $1,195,000 
Pending Settlement 
Days on Market: 44 

 

5814 Cromwell Dr. 
List Price: $1,095,000 
Sold Price: $1,075,000 

Days on Market in 2019: 1 
Days on Market in 2018: 95 

 

5615 Knollwood Rd. 
 Original list Price: $1,995,000 

Sold Price: $1,683,350  
Days on Market: 375 
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NEW HOMES   Knockdown Price      ORIG. LIST PRICE               SOLD PRICE  
 
1) 5519 Pollard Rd.   $800,000  $2,250,000   being built/for sale now 
2) 5723 Ogden Rd.   $800,000  $1,999,999  for sale now 
3) 5701 Marengo Rd. $775,000  $1,995,000  being built/for sale now 
4) 5615 Knollwood Rd.  $770,000  $1,995,000  $1,683.350 
5)   5813 Ridgefield Rd. $816,000  $1,824,900  $1,650,000 
6)   5703 Ridgefield Rd. $750,000  $1,850,000  being built/for sale now 
7)   5703A  Ridgefield Rd. $510,000  $1,595,000  being built/for sale now 
  

 The home on Knollwood was for sale for 375 days and sold for 312K less than the builder’s original 

ambition.  The home on Ridgefield was for sale for 416 days and sold for 174.9K less than their original asking 

price.  These are very good houses but the builders probably LOST money building them.  The entire project 

start to finish took over two years in both cases.  It’s the wise buyers who came out looking smart in these trans-

actions.  They watched the prices come down and pounced when the timing was right. We currently have five 

new homes being built.  If these homes are successful, you may see more of them.  If they follow the pattern of 

the recent Knollwood/Ridgefield sales, these endeavors will ease off.  Incidentally, a home at 5605 Jordan Rd. 

is also being knocked down, but it’s not speculative.  One of my favorite builders, Michael Lerner of Meridian 

Homes, has been commissioned to build a custom “storybook” house at that location for buyers who purchased 

the existing home for $825,000.  For those who complain that all the new homes look the same, the Jordan 

house will not be that! 

 Stuart & Maury Inc. has sold six Springfield area homes in the first half of the year, three of which 

were my sales.  That’s more than any other company. It’s what we do! Year after year after year. 

       Sincerely,  

 

       Matthew Maury 301-928-8686 

       Matthew@matthewmaury.com 

 


